South Florida. Cofar networks constantly, up to 10
events each week.

But after one trip to Balance Magazine’s Power
Networking event, Cofar received offers of help from a
PR consultant and a moving company and leads on
employees. She learned about South Florida’s must-
attend events and must-know groups in senior health
care. Today, some 90 percent of her business.comes -
from those with whom she’s networked.

In return, Cofar recommends to others those who
helped her, and spends hours consulting with others
launching businesses in the senior care field. She even
gave up a $20 Publix gift certificate she had in her wal-

- let, when another attendee said she was collecting for

victims of Hurricane Charley.

“I am very good about sharing what I have and what
I know,” Cofar said. She likened it to the premise of the
book Pay It Forward: Do good deeds with no expecta-
tion of being paid back. “True networking is about
paying it forward. I did it with a gift certificate and
business leads and clients who can help other people.”

Jeffery D. Zbar is a freelance writer. He can be
reached at jeff@jeffzbar.com.



